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American Academy of Periodontology Foundation
Planned Giving Guidelines
Adopted on: April 12, 2013
The planned giving program of the American Academy of Periodontology Foundation (“Foundation”) provides its donors many opportunities to demonstrate commitment to the specialty by sharing their resources in a meaningful way.  The program also helps donors meet their own financial and philanthropic needs.  The Foundation planned giving program encourages and assists donors in making gifts in the most tax-effective way for themselves and their families while also furthering the mission of the Foundation.

The planned giving program exists to provide support for the Foundation’s mission and to provide service and assistance to donors through a comprehensive program of tax-effective giving alternatives.  The following general policies shall govern the Foundation planned giving program:

1. Protection of Donor’s Interest

The Foundation and its representatives shall always consider the donor’s financial situation, and no donor shall be encouraged to make an inappropriate gift.

2. Confidential Information

Donors shall be encouraged to notify the Foundation in writing of all will provisions and other planned gifts.  The Foundation shall keep all information concerning wills and other planned gifts in confidence unless permission is obtained from the donor or their counsel to release this information.

3. Use of Legal Counsel

The Foundation shall seek the advice of legal counsel as appropriate in all matters pertaining to its planned giving program.  Planned giving agreements entered into by the Foundation will be reviewed by legal counsel.  All prospective donors will be urged to seek their own counsel in matters of estate planning, taxes, and planned gifts.  It is not the function of the Foundation to give legal advice.  This function is for counsel who alone must bear responsibility for all legal conclusions and advice.

4. Authority for Negotiation

The Executive Director of the Foundation is authorized to negotiate planned gift agreements with prospective donors.  All agreements must be approved by the Executive Director or the Foundation Officers upon advice of counsel.  The Executive Director (and no other Foundation staff) is authorized to sign planned gift agreements.  The Foundation Officers may also sign planned gift agreements.

5.    Gift Annuity Contracts

The Executive Director is authorized to enter into a Gift Annuity Contract which has the initial principal contribution of not in excess of $100,000 and to commit to an annual payout which provides the Foundation with at least a 45% residuum as determined under IRS tables. Plans in excess of $100,000, or with payouts that do not meet the 45% residuum test, must be approved by the Foundation Officers.  The Foundation’s gift annuities will make monthly, quarterly, semiannual, or annual payments in accordance with the donor’s and income recipient’s desires.

6. Trusts

All charitable remainder trusts, lead trusts and other instruments for which the Foundation serves as Trustee must be approved by the Foundation Officers.
7. Investments

All investment decisions will be made through the Investment Committee of the Board of Directors.  All funds shall be invested under policies approved by the Board.

8. Funding

Planned gifts may be funded by cash, securities, real property, personal property or a combination of these.  Listed assets traded publicly are accepted at their value on the date of gift which is ordinarily the mean between the high and low quoted selling price on that date.

Policy for Planned Gifts Funded by Gifts in Kind

I Any proposed gift of property other than cash, a cash equivalent, or a listed marketable security, which has a market value in excess of $5,000, shall be accepted only with the prior approval of the Foundation Officers (except for special fund raising events approved by the Foundation Officers or the Board of Directors.)

In making a determination of whether to accept a gift-in-kind, the Foundation Officers will review and consider the criteria pertinent to such property as described in II below and make a determination as to whether the property has usability consistent with the mission of the Foundation and whether accepting such property is consistent with both the mission and values of the Foundation.  In addition, the acceptance of any such gifted property shall be in compliance with all applicable IRS requirements.

II Specific criteria for various types of gift-in-kind listed below shall be as follows:

A.  Real Property
i. An appraisal of the property which provides market data and comparable sales in addition to a statement of value.

ii. An assessment of environmental risk and if the property in question is commercial, a Phase I environmental assessment, restrictions and easements of record.

iii. A current title examination that reflects all encumbrances, assessments, restrictions and easements of record.

iv. A cost analysis of carrying the property after transfer of the title and/or an assessment of how it will be sold and the costs involved.

B. Art Works, Jewelry, Furnishings, Silver, Other Collectibles

i. An appraisal of the property by a qualified appraiser which sets forth the accurate fair market value (i.e. the price which a willing seller would accept and willing buyer would pay.)

ii.
In the case of certain works of art and other valuable collectibles, appropriate documentation of ownership.

 



iii. A statement of whether the property is being given for display, and if so, any requirements or restrictions (including any restriction on sale) or whether the property is being given with the expectation that it will be sold

iv. A cost analysis of carrying the property after transfer of the title and/or an assessment of how it will be sold and the costs involved.

C. Securities (items ii through v relate only to securities not listed on an organized exchange or over-the-counter market)

i.         Copies of all documentation of any restrictions on the sale or 



     transfer of the security.

ii. A list of all shareholders of the company and numbers of shares owned.

iii.   A list of all present officers and directors of the company

iv.   Financial statements for the company for the previous three years.

v.   An assessment of the marketability of such securities.

D. Partnership Interests

i. Copies of the partnership agreement and amendments.

ii.           A list of all partners and the ownership percentage interest of  
                          each.

iii.
        A disclosure of the name of the managing partner, if                                                        


        different from or less than all of the general partners.

iv.         Financial statements for the partnership for the previous three 


        years.

v. An analysis of exposure to liability  (a) to creditors of the partnership, (b) to suits against the partnership, (c) for environmental clean-up and (d) for future capital calls that may be made upon the partners.

vi. An assessment of the marketability of such partnership interest

E. Miscellaneous

i. Gifts of “services-in-kind” will be evaluated on a case-by-case 

basis.

ii. Gifts designed to accrue a benefit to the Foundation as a result of allowing the Foundation name to be used in a promotion, mailing or advertisement, and gifts allowing a donor’s name to be used in a promotion, mailing or advertisement, will be evaluated on a case-by-case basis.

iii. The costs of all appraisals, environmental reports, title examinations and analyses incurred in connection with the gift of any of the above described kinds of property shall be at the expense of the donor.

iv. A statement of the value of the property gifted will not be furnished to the donor by the Foundation.

v. The Foundation will cooperate in signing IRS Form 8283 and other relevant documents to enable donors to obtain charitable tax deductions for their gifts.
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